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Guidelines for Industry Relations 
To assure that the interactions among sales representatives and residents is productive, positive, and ethical, the Graduate Medical Education Committee requests the following guidelines be followed:

1. All individuals will observe the SIU School of Medicine Policies on Industry Relations (attached).

2. Sales representatives must provide information regarding offers of educational support that benefits residents to the Residency Program Director in the department in which the resident works.  Books, etc., may not be given directly to residents.
3. Sales representatives may not page residents.
4. Guidelines in the resident’s home department, if stricter than these, will supersede these guidelines.  

* * * * * * *
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